THE SCRIPT
HOW TO ASK

You will receive an email invite from:
Rainbow.office.rbo@gmail.com
to book your demo’s

Hey Guys, I need a favor!
I just got this new purifier for the house and I know you may not need one, but I do. If you just let me
show you the purifier, then I can get mine for free!
Seriously, you don’t have to buy anything. I get credit if you just take a look. We sat through the same
exact thing you are going to do for me and it is really cool and the people are great! Plus you’ll be totally
comfortable because I will be there too and we can hang out afterwards and catch up.
Also, you get a free 3 night/4 day vacation just for helping me. No time share!
It takes about an hour and a half to show it to you (or maybe a little longer if you have question or if we
hang out afterwards). Don’t forget, I am coming too so it will be a lot of fun. Your time is really worth a
lot to me!
Great! So what day in the next couple weeks can we come by and show you? All I need is a date and a
time that both you and your husband/wife will be there. I have a deadline so sometime in the next 30
days would be great.
Thanks so much for your help and we will see you then! I’m counting on you and will call the night
before to make sure that we are good to go. Don’t forget to mention it to your husband/wife because it
won’t count for us unless you’re both there.

HELPFUL TIPS

THE DO’S & THE DON’T’S
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Phone Line
Marketing
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or Text
Text

DO start with a list.
DO ask them just to LISTEN & LOOK. We’ll do the rest.
DO tell them that they receive the FREE gift just for watching.
DO explain that they are really helping you and that you will be there also.
DON’T try to sell the Rainbow over the phone. Do that once we get there! Just ask for the favor.
DON’T call our system a vacuum, its is an air purifier. Don’t discuss prices or cost!

THE CALENDAR

https://software.rainbowoffice.net

